
To maximize your financial legacy, we partner with you to develop 
an individualized strategy that incorporates your life plans as a 
whole, in conjunction with the business and financial aspects, 
creating the foundation for your secure legacy. This planning will 
consider your dreams, goals, and objectives in such areas as:

You have spent a great deal of time, 
perhaps a lifetime, building wealth, 
doing good work, and gaining wisdom 
much too great to boil down to simply
a sum of money after death.

In alignment with both Profit  Enhancement 
and Value Growth, Velocity Business Advisors 
works with you on complete exit planning  
strategies and legacy planning. As we move into 
transition planning, we work with you and the 
team to structure the most advantageous deal 
and maximize the after tax sale proceeds.

“Our mission is to quarterback the
appropriate expertise operating as a 

cohesive team for the ultimate
achievement of the business owner’s 

business, financial and personal goals.”

Thomas Schmidt

7050 Lakeview Haven Drive, Suite 138, Houston, TX 77095
P: 713-357-0840    Toll Free: 833-357-0840     F: 832-201-8445
Thomas@VelocityBA.com    www.VelocityBA.com 

Our OWN Legacy…
Velocity Business Advisors has been decades in the making!

Velocity Business Advisors, along with trusted resource partners, have spent careers cultivating and 
honing the skills and experience for elite strategic business planning. We also work with a business’ 

existing advisors for a holistic, personal approach to create ideal positioning for your business legacy.

Velocity Business Advisors believes in one undeniable truth: 

Someday, somehow every business owner will exit their business. 

For the love of your family and respect for the 
life you have given to build it, allow us to help you: 

Enhance Profits. Grow Value. And Leave YOUR Legacy

What’s 
YOUR
Legacy?

Generational Transfer of Wealth
Charitable Intentions

Lessons and Wisdom to Pass Down
Estate Planning

Tax Minimization Strategies



       Velocity Capital Connections
Often the largest hurdle to completion of a project is having the necessary capital to do so. 

Velocity Business Advisors acts as an intermediary to the business owner needing capital and the 
potential sources of capital. We utilize our network to match entrepreneurs or projects with the right 

profile and risk analysis of a lender/partner.

When contracted as Velocity Business Advisors Fractional CFO Services, we can engage on behalf of 
the borrower/entrepreneur assisting in gathering, packaging and presenting information to the lender in 
support of the borrowing or investment commitment for the stated purpose.

Velocity Profit Enhancement
Velocity Profit Enhancement is an involved process designed to 
uncover increased profitability through higher revenue and lower 
costs. This involves significant data gathering, industry investigation, 
and benchmark reviews to determine what opportunities exist in the 
business to enhance profitability.

Enhance Profit, Increase Value, Create a Legacy
Velocity Business Advisors was created to bring business owners and executives specialized information, advice 
and strategies that assist in enhancing profit, increasing value, and building a legacy. It is inevitable that one day, 
owners will leave the business, and having a prepared plan assures them the security of their hard work.

Through Velocity Business Advisors, at any point along their business life cycle owners and executives can 
anticipate support with expansion, growth, performance, and transition. Successful exit planning is built on 

preparation and action to position the business and the owners (and families) for the rare opportunity 
to cash out all of the blood, sweat, and tears that went into building the business.

Financing or Investment

projects we typically

work with include:

Facility & Plant Construction

Mezzanine Financing 

Oilfield Development Projects

Real Estate Development

Real Estate Acquisitions

Business Acquisitions

Velocity Value Growth
Velocity Value Growth is an extension of Velocity Profit Enhancement and a precursor to leaving

a greater legacy. When valuing a business, consider an arithmetic approach:

The sales multiple (multiplier) in Factor B stems from business value drivers. Following a 
comprehensive assessment of a business’ current status in relation to these drivers, we 

establish the areas for improvement. Closing the value gap will have the greatest 
impact on the attractiveness and readiness of the business for growth, 

acquisition, or sale, thus maximizing legacy opportunities.

We analyze profitability at the customer level, and expenses and vendors at the line item 
cost level. Once opportunities are uncovered, we assist in a myriad of strategies including:

Sales/Pricing Strategies    ●   Price Change Implementation

Expense Line Item Benchmarking

Peer Comparisons    ●   Vendor Selection Criteria & Negotiations

Process & Procedural Improvements    ●    Efficiency Implementation 

Profitability Enhancements    Value Creation    Secured Legacy

The key to maximizing your probable 
sales price is most significantly impacted 
by increasing BOTH your profitability 
and your sales multiple. This affords you 
the opportunity to leave YOUR greatest 
legacy.

Creating a Value Company as opposed 
to a lifestyle company increases your 
chances of achieving your legacy. It 
requires attention to all 3 legs of the stool.

FACTOR A  x  FACTOR B  =  Value of a Business 

Factor A: A function or derivative of profitability

Factor B: A multiplier of the value determined by industry and quality of company

Business Life Cycle

Start-Up Growth Maturation Exit

Velocity Capital Connections

Velocity Profitability Enhancement

Velocity Value Growth

Velocity Exit Planning

Go beyond securing your future, secure your legacy.

Without
Profitability

Enhancement

With
Profitability

Enhancement
sans Multiple

With
Profitability

Enhancement
and Multiple 

Increase

1,000,000 1,100,000 1,100,000

2 2 3.5

2,000,000 2,200,000 3,850,000

Sales Multiple

Potential Selling Price

EBITDA


